
 

 

 
 
 
 
 
Training Module Assignment 5 
This training covers the max cash offer. This is a combination of ARV and renovation costs.  

1) Download your callrail app that the office emailed you instructions of how to use! If you haven’t already. Once 
you have it downloaded do a practice call to your weekend consultant (The person who enrolled you into best 
flipping team) 

2) Repeated from the guide: This assignment is very similar to the “text blast” except this time it is an email last. 
Just send an email to as many people as you can. Do this a few times per week moving forward until your 
business is where you want it to be. “Hello, just checking in and saying hi. Wanted to let you know that I have a 
new venture started in real estate and I’m looking to buy an investment property for cash, If you can think of 
anyone that is selling their home and it in “not so great shape” or if you know anyone in foreclosure, divorce, 
dealing with a problem tenant or ended up with an inherited property, just anything like that! Please give me 
their contact info and let them know I can reach out to help them out. They will pay no closing costs, no realtor 
fees, won’t have to clean the property or anything. I can help!” 

3) Some of the homes you have researched ARV and some of the homes you have ran a renovation budget. Take 
those homes and apply the formula for max cash offer. Do 10 homes and get good at it. You might have a deal in 
this batch of homes. You can also run hypothetical scenarios. The real ones will typically teach you more 
because you will have more visual references. 

 
 
 
 

Start with the ARV (taught in the valuing module) 
 
-2% of ARV (sell side closing costs) 
-6% of ARV (sell side commission) 
= 
Your Investor’s Cash At Closing 
- a 20% Investor ROI (16.66% of Investors Cash At Closing for the reverse math) - 
-Renovation costs 
= 
Price You Sell For 
-Your Wholesale Fee 
= 
Your MCO 
.90% x MCO= Initial offer 

 
 
 
 
 
 
 
 
 
 
 



 

 

Here is an Example for the guide 
Start with the ARV $300,000 
 
-2% of ARV $6000 
-6% of ARV $18000 
= $276,000 
Your Investor’s Cash At Closing 
- minus a 20% Investor ROI (16.66% of Investors Cash At Closing for the reverse math) - $45,981 
- minus Renovation costs $50,547 (from last week’s budget) 
= $179,472 
Price You Sell For 
-Your Wholesale Fee $20,000 
=159,472 
Your MCO 
.90% x MCO= Initial offer $143,524 

 
 


